Future Entrepreneurs Lesson 4 — Activity 4

ACTIVITY
The Six “O”s of Marketing

To summarize your thoughts on marketing of your business idea thus far, consider the following
“O” questions:

ORIGINS of purchase: Who buys it?

OBJECT of purchase: What do they need?

OCCASIONS of purchase: When do they buy it?

OUTLETS of purchase: Where do they buy it?

OBJECTIVES of purchase: Why do they buy it?

OPERATIONS of purchase: How do they buy it?
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